
1The information in this package was gathered from sources deemed reliable, however Evans Elder Brown & Seubert makes no representation or warranty of the accuracy of the information. Any buyer or tenant 
considering a purchase or lease of this property should confirm any and all information relied upon in making the decision to purchase or lease prior to finalizing the transaction and bears the risk of all inaccuracies.

Iconic Roadside Restaurant Destination
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•	 3,092 SF Restaurant with all equipment and décor included

•	 High-visibility Highway 126 location on primary route connecting Eugene to the 
Central Oregon Coast 

•	 Ample onsite parking including several RV and Semi-Truck parking spots

•	 2.97 Acres of Rural Commercial/RR5 land backing up to Knowles Creek

•	 Established local landmark since 1966

•	 Purchase Price:  $425,000

F O R  S A L E

Chip Radebaugh
chip@eebcre.com

541.345.4860
office

541.359.5444
cell

Licensed in the State of Oregon.



2The information in this package was gathered from sources deemed reliable, however Evans Elder Brown & Seubert makes no representation or warranty of the accuracy of the information. Any buyer or tenant 
considering a purchase or lease of this property should confirm any and all information relied upon in making the decision to purchase or lease prior to finalizing the transaction and bears the risk of all inaccuracies.

12300 Highway 126 | Mapleton OR 97453

C O N TA C T

Chip
Radebaugh
chip@eebcre.com

541.345.4860 
office

541.359.5444
cell

101 East Broadway 
Suite #101 
Eugene, OR 97401

Licensed in the        
State of Oregon.

Unique Opportunity

Positioned along heavily-traveled 
Highway 126 - between Eugene 
and the Oregon Coast - the historic 
Gingerbread Village presents a 
rare opportunity to acquire a well-
known destination restaurant with 
decades of regional recognition in 
scenic Mapleton, Oregon.

Originally established in 1966, the property has long served as a 
memorable stop for travelers, tourists, RV traffic, motorcyclists, 
and local residents traveling the Eugene-to-Florence corridor.  
The distinctive storybook-style architecture, creekside setting, 
and nostalgic branding create an immediately recognizable 
identity that is difficult to replicate.

The property offers excellent visibility and exposure to approxi-
mately 7,000 vehicles per day along Oregon Highway 126, the 
primary route connecting the Willamette Valley to the Central 
Oregon Coast. The strategic location benefits from year-round 
traffic and strong seasonal tourism associated with Florence, 
coastal recreation, camping, fishing, and outdoor travel.

Own an Iconic Oregon Coast Corridor Landmark
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Overview

Property Overview 
•	 3,092 SF Restaurant constructed in 1966

•	 2.97 Acres of split zoned Rural Commercial & RR5 land 

•	 Large three tank septic system – regularly serviced

•	 On-site well with ample gallons per minute

•	 Large parking area with RV and Truck spaces

•	 Family recreation areas, dog zone, outdoor seating and 
picnic areas
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Restaurant

Restaurant Details
•	 Fryer, Wolf stove, grill, large hood

•	 Drink coolers, walk-in freezer, pantry with excess 
freezer space

•	 Large dishwashing area

•	 Bakery area with all equipment

•	 Drive-through window

•	 Full length entry counter/bakery sales area

•	 Indoor and outdoor seating areas  

•	 Bar nook

•	 Exceptional reviews on all sites

•	 Strong and growing annual sales into 2025 when 
health issues forced the owner to close operations
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Floor Plan
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Investment Opportunity

Opportunities to acquire recognizable, legacy restaurant properties along Oregon’s coastal corridors are 
exceptionally limited. Gingerbread Village offers investors, restaurateurs, and owner-users the chance to 
revitalize a beloved landmark with strong visibility, built-in name recognition, and long-term tourism appeal.



7The information in this package was gathered from sources deemed reliable, however Evans Elder Brown & Seubert makes no representation or warranty of the accuracy of the information. Any buyer or tenant 
considering a purchase or lease of this property should confirm any and all information relied upon in making the decision to purchase or lease prior to finalizing the transaction and bears the risk of all inaccuracies.

12300 Highway 126 | Mapleton OR 97453

C O N TA C T

Chip
Radebaugh
chip@eebcre.com

541.345.4860 
office

541.359.5444
cell

101 East Broadway 
Suite #101 
Eugene, OR 97401

Licensed in the        
State of Oregon.

Property  

Lane County               
Assessor’s Information

TA X  M A P  &  L O T  N O .
18-10-12-00-00200

S I T E  S I Z E
2.97 Acres 

Z O N I N G
RC (Rural Commercial) & RR5

2 0 2 5  P R O P E R T Y  TA X E S
$3,789.57

12300 HWY 126
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Location
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This pamphlet describes agency relationships and the duties and responsibilities of real estate licensees in Oregon. 
This pamphlet is informational only and neither the pamphlet nor its delivery to you may be construed to be evidence of intent to create an agency relationship. 

Real Estate Agency Relationships 
An “agency” relationship is a voluntary legal relationship in which a real estate licensee (the “agent”) 
agrees to act on behalf of a buyer or a seller (the “client”) in a real estate transaction. Oregon law provides 
for three types of agency relationships between real estate agents and their clients: 

Seller’s Agent — Represents the seller only; 

Buyer’s Agent — Represents the buyer only; 

Disclosed Limited Agent — Represents both the buyer and seller, or multiple buyers who want to 
purchase the same property. This can be done only with the written permission of both clients. 

The actual agency relationships between the seller, buyer and their agents in a real estate transaction 
must be acknowledged at the time an offer to purchase is made. Please read this pamphlet carefully 
before entering into an agency relationship with a real estate agent. 

Duties and Responsibilities of an Agent Who Represents Only the Seller or Only the Buyer 
Under a written listing agreement to sell property, an agent represents only the seller unless the seller 
agrees in writing to allow the agent to also represent the buyer. An agent who agrees to represent a buyer 
acts only as the buyer’s agent unless the buyer agrees in writing to allow the agent to also represent the 
seller. An agent who represents only the seller or only the buyer owes the following affirmative duties to 
their client, other parties and their agents involved in a real estate transaction: 

1.	 To exercise reasonable care and diligence; 

2.	 To deal honestly and in good faith; 

3.	 To present all written offers, notices and other communications in a timely manner whether or not 
the seller’s property is subject to a contract for sale or the buyer is already a party to a contract to 
purchase; 

4.	 To disclose material facts known by the agent and not apparent or readily ascertainable to a party; 

5.	 To account in a timely manner for money and property received from or on behalf of the client; 

6.	 To be loyal to their client by not taking action that is adverse or detrimental to the client’s interest in 
a transaction; 

7.	 To disclose in a timely manner to the client any conflict of interest, existing or contemplated; 

8.	 To advise the client to seek expert advice on matters related to the transactions that are beyond the 
agent’s expertise; 

9.	 To maintain confidential information from or about the client except under subpoena or court order, 
even after termination of the agency relationship; and 

10.	 When representing a seller, to make a continuous, good faith effort to find a buyer for the property, 
except that a seller’s agent is not required to seek additional offers to purchase the property while 
the property is subject to a contract for sale. When representing a buyer, to make a continuous, 
good faith effort to find property for the buyer, except that a buyer’s agent is not required to seek 
additional properties for the buyer while the buyer is subject to a contract for purchase or to show 
properties for which there is no written agreement to pay compensation to the buyer’s agent. 

None of these affirmative duties of an agent may be waived, except #10, which can only be waived by 
written agreement between client and agent. 

Under Oregon law, a seller’s agent may show properties owned by another seller to a prospective buyer 
and may list competing properties for sale without breaching any affirmative duty to the seller. Similarly, 
a buyer’s agent may show properties in which the buyer is interested to other prospective buyers without 
breaching any affirmative duty to the buyer. 

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the 
agent’s expertise.   

Duties and Responsibilities of an Agent Who Represents More than One Client in a Transaction 
One agent may represent both the seller and the buyer in the same transaction, or multiple buyers who 
want to purchase the same property only under a written “Disclosed Limited Agency” agreement, signed 
by the seller, buyer(s) and their agent. 

When different agents associated with the same real estate firm establish agency relationships with 
different parties to the same transaction, only the principal broker (the broker who supervises the other 
agents) will act as a Disclosed Limited Agent for both the buyer and seller. The other agents continue to 
represent only the party with whom the agent already has an established agency relationship unless all 
parties agree otherwise in writing. The supervising principal broker and the agents representing either 
the seller or the buyer have the following duties to their clients: 

1.	 To disclose a conflict of interest in writing to all parties; 

2.	 To take no action that is adverse or detrimental to either party’s interest in the transaction; and 

3. 	 To obey the lawful instruction of both parties. 

An agent acting under a Disclosed Limited Agency agreement has the same duties to the client as when 
representing only a seller or only a buyer, except that the agent may not, without written permission, 
disclose any of the following: 

1.	 That the seller will accept a lower price or less favorable terms than the listing price or terms; 

2.	 That the buyer will pay a greater price or more favorable terms than the offering price or terms; or 

3.	 In transactions involving one-to-four residential units only, information regarding the real property trans-
action including, but not limited to, price, terms, financial qualifications or motivation to buy or sell. 

No matter whom they represent, an agent must disclose information the agent knows or should know that 
failure to disclose would constitute fraudulent misrepresentation. Unless agreed to in writing, an agent 
acting under a Disclosed Limited Agency agreement has no duty to investigate matters that are outside 
the scope of the agent’s expertise. 

You are encouraged to discuss the above information with the agent delivering this pamphlet to you. If 
you intend for that agent, or any other Oregon real estate agent, to represent you as a Seller’s Agent, 
Buyer’s Agent, or Disclosed Limited Agent, you should have a specific discussion with him/her about 
the nature and scope of the agency relationship. Whether you are a buyer or seller, you cannot make a 
licensee your agent without their knowledge and consent, and an agent cannot make you their client 
without your knowledge and consent.

(OAR 863-015-215(4))

Initial Agency Disclosure


