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Leased Class A Medical Clinic Condominium

10 COBURG ROAD | SUITE 100 | EUGENE OREGON 97401
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Medical Clinic Condominium
in Prominent Location

10 COBURG ROAD | SUITE 100 | EUGENE OREGON 97401

The Ten Coburg is located adjacent the Ferry Street Bridge on Coburg Road, which is a high-traffic
arterial, with daily traffic counts well exceeding 40,000 vehicles per day. The property has abundant,

parking & convenient access from all parts of Eugene/Springfield and surrounding areas via I-105 & I-5.

SalePrice ................... $5:566:660- 84,900,000
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Condominium Suites
in The Ten Coburg
are occupied by:

Women'’s Care

Obstetrics &
Gynecology Group

Interpath Lab
Laboratory

Valley Med
Primary Care Medicine

Molly Vendetti DMD
Dental

Renew Institute

Office Based Surgery
Center

The Ten Coburg is Eugene’s premier
professional medical building. This three-
story Class A building was designed by
TBG Architecture and constructed in 2009.
Built specifically for the needs of medical,
dental and other professionals, the five
professional office condominiums of The
Ten Coburg offer high-quality spaces with
top-quality finishes.

10 COBURG ROAD
EUGENE OR 97401

Suite 100

Parking

® 121 on-site parking spaces, a ratio of 3.33 vehicles
per 1,000 sf of building area

Emergency Generator

e Emergency power generator located in the
building

Zoning

e Community Commercial (C-2)

Demographics

e Coburg Road Traffic count is approximately 40,000
vehicles/day.

e 221,035 Population within 5-mile radius
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Tenant

WOMEN'S CARE P.C.

Women'’s Care was organized in 1988 and is the oldest
medical group in Lane County specializing in women'’s health.
Women's Care currently has 29 physicians with four locations

offering specialized obstetrics and gynecology services.

Lease
CURRENT LEASE TERMS

e Tenant: Women'’s Care P.C.
e Medical clinic and office use
e Annual Base Rent is triple net

e Base Rent increases 3% annually on October 1st of
each lease year

e Current Lease term is through September 30, 2028

e Tenant has two options to renew for 5 years each.
Renewal Base Rent to be the greater of the Base
Rent at the time of renewal, or Fair Market Rent

e Security deposit: $25,000

e |ease details available upon request

Tnnnnnnnn

Recent Building Upgrades

HVAC

FIRE SUPPRESSION SYSTEM
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Sulte 100 FlOOI‘ Plan Building Amenities Suite 100 Amenities

%Kilns e Access control and security e Reception and seating areas
er
e ADA compliant elevator e Business office areas
Brown & , : : : i
Seubert Suite 100 in The Ten Coburg is a medical e Generator o 14 exam rooms
COMMIRCIAL REAT ESTATE clinic consisting of approximately 11,015 « 2 procedure rooms
square feet on the ground floor. e 2 large general use rooms

CONTACT

® Break room
Stephanie e 7 restrooms
Seubert

e 8 provider offices

e Lab Area
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Net Operating Income:

Proforma

INCOME
11,051 sf x $3.44 PSF
Tenant Reimbursements
Association Costs
Property Taxes
Suite 100 Insurance
TENANT SUBTOTAL
Vacancy Loss

Game Day Parking

TOTAL OPERATING INCOME

OPERATING EXPENSES
Association Costs
Property Taxes
Suite 100 Insurance
Landlord Obligations

Replacement Reserves

TOTAL EXPENSES

Capitalization:

5%

1.5%

8.6% |

SUITE 100 CURRENT OPERATING PROFORMA

456,185

67,412
45,357
5,350

$574,304
(28,715)
7,038

$464,076

(67,412)
(45,357)
(5,350)

(5,450)
(5,450)

($129,019)
$423,608

£4,900,000

Rent as of October 1, 2026
Current amount and reimbursed by tenant
Estimated 2026-2027 taxes, reimbursed by tenant

Estimated and reimbursed by tenant

Estimated/Average

Estimated 2026-2027 taxes
Estimated

11/2% allowance, not reimbursed by tenant
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Operating Expenses

The Ten on Coburg Condominium Association manages
the operating expenses and maintenance of the common
elements of the building. Operating expenses for the
common elements of the building include:

e Parking area e Building common entry
and halls

e HVAC maintenance

e |Landscaping

e Building exterior and roof
e Common lighting * Utilities
THE TEN COBURG CONDOMINIUM ASSOCIATION
ESTIMATED BUDGET

Suite 100 is 31.82% of The Ten On Coburg Condominium
Association. Annual operating expenses for Suite 100 are
currently estimated to be $67,412 and include:

e Management of CAMs e Janitorial (common areas)
e General repairs e |andscaping

e Security e Insurance

e Telephone (elevator) e HVAC maintenance

e Elevator e Utilities

REAL PROPERTY TAXES FOR SUITE 100

Tax Lot Number..................... 17-03-29-32-8001
AccountNumber . ... ... ... ... ... .. ... 1838612
2025-26 Property Taxes. . ......cvienenan... $43,197
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Real Estate Agency Relationships

An "agency” relationship is a voluntary legal relationship in which a real estate licensee (the “agent”) agrees
to act on behalf of a buyer or a seller (the “client”) in a real estate transaction. Oregon law provides for three
types of agency relationships between real estate agents and their clients:

Seller’s Agent — Represents the seller only;
Buyer’s Agent — Represents the buyer only;

Disclosed Limited Agent — Represents both the buyer and seller, or multiple buyers who want to purchase
the same property. This can be done only with the written permission of both clients.

The actual agency relationships between the seller, buyer and their agents in a real estate transaction must
be acknowledged at the time an offer to purchase is made. Please read this pamphlet carefully before
entering into an agency relationship with a real estate agent.

Duties and Responsibilities of an Agent Who Represents Only the Seller or Only the Buyer

Under a written listing agreement to sell property, an agent represents only the seller unless the seller
agrees in writing to allow the agent to also represent the buyer. An agent who agrees to represent a buyer
acts only as the buyer’s agent unless the buyer agrees in writing to allow the agent to also represent the
seller. An agent who represents only the seller or only the buyer owes the following affirmative duties to their
client, other parties and their agents involved in a real estate transaction:

1. To exercise reasonable care and diligence;
2. To deal honestly and in good faith;

3. To present all written offers, notices and other communications in a timely manner whether or not the
seller’s property is subject to a contract for sale or the buyer is already a party to a contract to purchase;

4. To disclose material facts known by the agent and not apparent or readily ascertainable to a party;
5. Toaccountin a timely manner for money and property received from or on behalf of the client;

6. To be loyal to their client by not taking action that is adverse or detrimental to the client’s interest in a
transaction;

7. To disclose in a timely manner to the client any conflict of interest, existing or contemplated;

8. To advise the client to seek expert advice on matters related to the transactions that are beyond the
agent’s expertise;

9. To maintain confidential information from or about the client except under subpoena or court order,
even after termination of the agency relationship; and

10. When representing a seller, to make a continuous, good faith effort to find a buyer for the property,
except that a seller's agent is not required to seek additional offers to purchase the property while
the property is subject to a contract for sale. When representing a buyer, to make a continuous, good
faith effort to find property for the buyer, except that a buyer’s agent is not required to seek additional
properties for the buyer while the buyer is subject to a contract for purchase or to show properties for
which there is no written agreement to pay compensation to the buyer’s agent.

This pamphlet describes agency relationships and the duties and responsibilities of real estate licensees in Oregon.
This pamphlet is informational only and neither the pamphlet nor its delivery to you may be construed to be evidence of intent to create an agency relationship.

None of these affirmative duties of an agent may be waived, except #10, which can only be waived by written
agreement between client and agent.

Under Oregon law, a seller's agent may show properties owned by another seller to a prospective buyer
and may list competing properties for sale without breaching any affirmative duty to the seller. Similarly,
a buyer's agent may show properties in which the buyer is interested to other prospective buyers without
breaching any affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the
agent’s expertise.

Duties and Responsibilities of an Agent Who Represents More than One Client in a Transaction

One agent may represent both the seller and the buyer in the same transaction, or multiple buyers who want
to purchase the same property only under a written “Disclosed Limited Agency” agreement, signed by the
seller, buyer(s) and their agent.

When different agents associated with the same real estate firm establish agency relationships with different
parties to the same transaction, only the principal broker (the broker who supervises the other agents) will
act as a Disclosed Limited Agent for both the buyer and seller. The other agents continue to represent
only the party with whom the agent already has an established agency relationship unless all parties agree
otherwise in writing. The supervising principal broker and the agents representing either the seller or the
buyer have the following duties to their clients:

1. Todisclose a conflict of interest in writing to all parties;
2. To take no action that is adverse or detrimental to either party’s interest in the transaction; and
3. To obey the lawful instruction of both parties.

An agent acting under a Disclosed Limited Agency agreement has the same duties to the client as when
representing only a seller or only a buyer, except that the agent may not, without written permission, disclose
any of the following:

1. That the seller will accept a lower price or less favorable terms than the listing price or terms;
2. That the buyer will pay a greater price or more favorable terms than the offering price or terms; or

3. Intransactions involving one-to-four residential units only, information regarding the real property transac-
tion including, but not limited to, price, terms, financial qualifications or motivation to buy or sell.

No matter whom they represent, an agent must disclose information the agent knows or should know that
failure to disclose would constitute fraudulent misrepresentation. Unless agreed to in writing, an agent
acting under a Disclosed Limited Agency agreement has no duty to investigate matters that are outside the
scope of the agent's expertise.

You are encouraged to discuss the above information with the agent delivering this pamphlet to you. If
you intend for that agent, or any other Oregon real estate agent, to represent you as a Seller’s Agent,
Buyer’s Agent, or Disclosed Limited Agent, you should have a specific discussion with him/her about the
nature and scope of the agency relationship. Whether you are a buyer or seller, you cannot make a licensee
your agent without their knowledge and consent, and an agent cannot make you their client without your
knowledge and consent.
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