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Fully Leased    |    (8) 1-Bedroom Apartment Units    |    (3) Ground Floor Retail Spaces    |    $3,100,000

The Coburg Inn | Investment Property
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Sale Price  . . . . . . . . . . . . . . . . $3,100,000

Constructed in 2019 and styled after the architecture of the 1800’s, 

The Coburg Inn stands out as a centerpiece of downtown Coburg. 

The Coburg Inn is a destination for Coburg residents & out-of-towners 

alike and is within walking distance of shopping, dining, businesses, 

parks and walking paths. The residential portion of The Coburg Inn 

includes eight single-bedroom apartments. 
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THE COBURG INN

Historic and charming Coburg is located just a stone’s 

throw (4 miles) north of Eugene, Oregon. Founded in 1847 

and designated a National Historic District in 1986, Coburg 

is home to over 187 historic properties from the late 

1800s. Located between the fertile Willamette Valley and 

the foothills of the Coburg hills, Coburg embodies pastoral 

beauty and slow-paced, rustic charm. 

Despite its small geographic size, Coburg is a vibrant 

town filled with families and multiple annual celebrations. 

Favorite events include the Coburg Antique and Vintage 

Fair, the Coburg Car Classic, Summer Concerts in the Park, 

and Golden Years Festival.

Coburg, Oregon



C O N TA C T

Jeff 
Elder
jeff@eebcre.com

Ashley
Hope
Wells
ashley@eebcre.com

541.345.4860 
office

101 East Broadway 
Suite #101 
Eugene, OR 97401

Licensed in the        
State of Oregon.

Retail Tenants

M E R C  TAV E R N
An elevated reimagining of the classic tavern, this 
refined gathering place pairs timeless hospitality 
with contemporary elegance. Rich wood tones, 
leather seating, and ambient lighting create a 
warm, intimate atmosphere—while the menu 
showcases elevated comfort fare crafted from 
seasonal, locally sourced ingredients. Behind 
the bar, expertly mixed cocktails, rare spirits, 
and a curated wine list invite leisurely sipping 
and spirited conversation. Whether for a quiet 
dinner, a celebratory toast, or a late-night bite, the 
tavern offers a welcoming escape—where every 
detail, from the plating to the playlist, reflects a 
commitment to quality and craft.

C O B U R G  M E R C A N T I L E
An elevated blend of boutique retail and gourmet 
fare, this refined mercantile market and deli offers 
a thoughtfully curated experience in every detail. 
Shelves are lined with small-batch provisions, 
artisanal pantry staples, fine wines, and elegant 
homewares—each item handpicked for quality 
and craftsmanship.

B L U E  VA L L E Y  B I S T R O
A full-service and made-to-order bistro serving 
breakfast and lunch. Blue Valley Bistro uses fresh 
& local ingredients to create soups made from 
scratch, gourmet crepes, homemade pastries, 
artisan coffees, paninis, and so much more! 
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Operating Budget

O W N E R ’ S  P R O J E C T E D                    
2 0 2 5  O P E R AT I N G  B U D G E T
	  
INCOME

   Scheduled Gross Income		  $249,312

   Water Charge Reimbursements		  $16,647	

   Total Gross Income		  $265,959

   Vacancy Allowance		  ($13,298)

TOTAL OPERATING INCOME	 	 $252,661

EXPENSES 

   Bank Charges		  ($500)

   Insurance		  ($8,010)

   Janitorial Services		  ($9,790)

   Maintenance Repair & Replacement	 ($12,500)

   Pest Control		  ($1,408)

   Landscaping	 	 ($5,210)

   Marketing & Advertising	 	 ($750)

   Property Management Fee		  ($10,200)

   Security Monitoring		  ($540)

   Trash Disposal	 	 ($4,200)

   Utilities | Electricity		  ($4,264)

   Utilities | Water & Sewer		  ($22,880)

   Office Exp. | Accounting Software		  ($1,200)

   Real Estate Taxes		  ($24,930)

TOTAL OPERATING EXPENSES	 	 ($106,382)

 

Net Operating Income 		  $146,279
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A S S E S S O R ’ S  I N F O R M AT I O N 

16-03-33-23
3500

0.39 Acres
16,988.4 Square Feet

Tax Map
Lot Number

Lot Size

Site Information

PA R K I N G 

Reciprocal parking             
on adjacent tax lots:

3400 & 3700
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Initial Agency Disclosure

This pamphlet describes agency relationships and the duties and responsibilities of real estate licensees in Oregon. 
This pamphlet is informational only and neither the pamphlet nor its delivery to you may be construed to be evidence of intent to create an agency relationship. 

Real Estate Agency Relationships 
An “agency” relationship is a voluntary legal relationship in which a real estate licensee (the “agent”) agrees 
to act on behalf of a buyer or a seller (the “client”) in a real estate transaction. Oregon law provides for three 
types of agency relationships between real estate agents and their clients: 

Seller’s Agent — Represents the seller only; 

Buyer’s Agent — Represents the buyer only; 

Disclosed Limited Agent — Represents both the buyer and seller, or multiple buyers who want to purchase 
the same property. This can be done only with the written permission of both clients. 

The actual agency relationships between the seller, buyer and their agents in a real estate transaction must 
be acknowledged at the time an offer to purchase is made. Please read this pamphlet carefully before 
entering into an agency relationship with a real estate agent. 

Duties and Responsibilities of an Agent Who Represents Only the Seller or Only the Buyer 
Under a written listing agreement to sell property, an agent represents only the seller unless the seller 
agrees in writing to allow the agent to also represent the buyer. An agent who agrees to represent a buyer 
acts only as the buyer’s agent unless the buyer agrees in writing to allow the agent to also represent the 
seller. An agent who represents only the seller or only the buyer owes the following affirmative duties to their 
client, other parties and their agents involved in a real estate transaction: 

1.	 To exercise reasonable care and diligence; 

2.	 To deal honestly and in good faith; 

3.	 To present all written offers, notices and other communications in a timely manner whether or not the 
seller’s property is subject to a contract for sale or the buyer is already a party to a contract to purchase; 

4.	 To disclose material facts known by the agent and not apparent or readily ascertainable to a party; 

5.	 To account in a timely manner for money and property received from or on behalf of the client; 

6.	 To be loyal to their client by not taking action that is adverse or detrimental to the client’s interest in a 
transaction; 

7.	 To disclose in a timely manner to the client any conflict of interest, existing or contemplated; 

8.	 To advise the client to seek expert advice on matters related to the transactions that are beyond the 
agent’s expertise; 

9.	 To maintain confidential information from or about the client except under subpoena or court order, 
even after termination of the agency relationship; and 

10.	 When representing a seller, to make a continuous, good faith effort to find a buyer for the property, 
except that a seller’s agent is not required to seek additional offers to purchase the property while 
the property is subject to a contract for sale. When representing a buyer, to make a continuous, good 
faith effort to find property for the buyer, except that a buyer’s agent is not required to seek additional 
properties for the buyer while the buyer is subject to a contract for purchase or to show properties for 
which there is no written agreement to pay compensation to the buyer’s agent. 

None of these affirmative duties of an agent may be waived, except #10, which can only be waived by written 
agreement between client and agent. 

Under Oregon law, a seller’s agent may show properties owned by another seller to a prospective buyer 
and may list competing properties for sale without breaching any affirmative duty to the seller. Similarly, 
a buyer’s agent may show properties in which the buyer is interested to other prospective buyers without 
breaching any affirmative duty to the buyer. 

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the 
agent’s expertise.   

Duties and Responsibilities of an Agent Who Represents More than One Client in a Transaction 
One agent may represent both the seller and the buyer in the same transaction, or multiple buyers who want 
to purchase the same property only under a written “Disclosed Limited Agency” agreement, signed by the 
seller, buyer(s) and their agent. 

When different agents associated with the same real estate firm establish agency relationships with different 
parties to the same transaction, only the principal broker (the broker who supervises the other agents) will 
act as a Disclosed Limited Agent for both the buyer and seller. The other agents continue to represent 
only the party with whom the agent already has an established agency relationship unless all parties agree 
otherwise in writing. The supervising principal broker and the agents representing either the seller or the 
buyer have the following duties to their clients: 

1.	 To disclose a conflict of interest in writing to all parties; 

2.	 To take no action that is adverse or detrimental to either party’s interest in the transaction; and 

3. 	 To obey the lawful instruction of both parties. 

An agent acting under a Disclosed Limited Agency agreement has the same duties to the client as when 
representing only a seller or only a buyer, except that the agent may not, without written permission, disclose 
any of the following: 

1.	 That the seller will accept a lower price or less favorable terms than the listing price or terms; 

2.	 That the buyer will pay a greater price or more favorable terms than the offering price or terms; or 

3.	 In transactions involving one-to-four residential units only, information regarding the real property transac-
tion including, but not limited to, price, terms, financial qualifications or motivation to buy or sell. 

No matter whom they represent, an agent must disclose information the agent knows or should know that 
failure to disclose would constitute fraudulent misrepresentation. Unless agreed to in writing, an agent 
acting under a Disclosed Limited Agency agreement has no duty to investigate matters that are outside the 
scope of the agent’s expertise. 

You are encouraged to discuss the above information with the agent delivering this pamphlet to you. If 
you intend for that agent, or any other Oregon real estate agent, to represent you as a Seller’s Agent, 
Buyer’s Agent, or Disclosed Limited Agent, you should have a specific discussion with him/her about the 
nature and scope of the agency relationship. Whether you are a buyer or seller, you cannot make a licensee 
your agent without their knowledge and consent, and an agent cannot make you their client without your 
knowledge and consent.

(OAR 863-015-215(4))
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