101 E. Broadway
Suite 101

Eugene, OR 97401
(541) 345-4860

Evans
Elder

Brown &
Seubert

COMMERCIAL REAL ESTATE

eebcre.com

FOR SALE

Industrial Property
Junction City OR 97448

‘-"——‘L illiranird " mill;

L g

o \E i
Millironirg "

1.
Tt = Rec
= PRecoL, wal

\ AN

AN st e,
AN ‘r,# ] | 3
A oy Fis {

\ rore 1 g

REI

CONTACT . °
Industrial Site

Jeff Elder -

jeff@eebcre.com Booth Street off of Highway 99 S
e 260

Ashley Elder aeres ‘

ashley@eebcre.com ® Zoned Heavy Industrial (M-3)
e Lane County Jurisdiction

(541) 345-4860 *  $5.00 per square foot

Licensed in the State of Oregon

The information in this package was gathered from sources deemed reliable, however Evans Elder Brown & Seubert makes no representation or warranty of the accuracy of the information.
Any buyer or tenant considering a purchase or lease of this property should confirm any and all information relied upon in making the decision to purchase or lease prior to finalizing the transaction and bears the risk of all inaccuracies.
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(541) 345-4860

Lane County Assessor’s Information

* Map & Lot No.: 16-04-20-00-3900
e 2.60 acres | 113,256 square feet

' oL F Y Nt
D - = b)) @)
SEE MAP o o F | o)
16041700 ,;13j 17 N P
= ——— = = TooSeamaseacaat o q | |, APPROX
19[ '] 20 — = e —— e “
| s Ao 3921 Y — ) > 30, - B P L
‘ 3?;050;30 g 4fs NosT g 1 So0354E s0. 0k, 5 e e R T Gy A A Sﬁ@”z}g;a@\ 118553 ()
E N 23 10p [ e I 200 ' IpA 3 3200 o e LW NBS"0B46°W 1704 s h
300___N%® NS g ]| I 1 N, B :i 'y 3B s |z 4500 NBs'ewaﬁ M1K g
2R k2 447.32 8156 ¥ | A % = Yok 3 198AC 3} | x ] 308,36
} 0.92AC oo £ h NS ([3100) 2 soloosse e 2] |, 2535:05235 e 12 106
T4 14 Iy 4602 & SRR 132 AP el e 4AC
_ 500 1 P i) e2a1ac < 5, g 38300 sl 4400 2\
ga04ac | q ¥} pPoLs 3101 % d 39K 24ac O AR
h ( ] 1 022AC_ R\ ? T\
f . E; 160 '| 15 !ﬁ; S89°1053° 524 280 14 ~ %‘ @
=z ! ¥ 2076 ) %
166 H Fo--sze L 20 % sfRle 4300 O &
200 ¥ 577, B N y (L6 g B
| 069-25 = W T e o B 06003 ||
600 . 1 . \() é W 3500539“10'53"5 suage 4| . SBQQOWE seo0r 13 &
SEE MAP ‘ 3 I MR g o s > 5 5
16041900 g 341A¢ AN A8 321 069-041 - 8;6@3 4100 3
o ' - &y 2 144 AC s
‘ 5 \\\\\I\S 2 S89105TE _ 654.26' O BI04 65554° 1
FFE"""--- £\ M 3600 $13°3926°E, D v PR P
] O \ ™ = ol 4000 g /
E W g 3.15AC - R ( 2 ;
E O $13°3928°F E SN 1|+ 1.66 AC g
T < B o SBY1063'6_ 711.67" e . = . /
601 ] ' 3 ' Ns';a‘zos" NERET SE9I0STE 680.60" !
% = . AN 333730,& \ wz el e B e 3000 i
N L2 S50y 5 ’ \ nzassrw_ ) (G nesesw | 5f8 250 AC - jA . a
Q Ert o Ittt ) . me e\l : j
< 24200 L L 7 o ST AT ES ARG
w\ é Ill:;,, 4600 Ng:g ssewo‘sa'ltmssas' o 12534,
;E S 1'g  69.77 AC e 3800
4 1§ 1® : g »
Q) ;,ll PCL. 1 \ 9, 1.68 AC
s h i
NE 1 1 IL
R\ 1
C | A ll o FL----__ 537 51, [
p I Jud N 2| l'%
| 5 =l £ gL
A 2 23 ! r I \
N~ e A h 26 r wl | D
T B = T ! :k" _____ g AN 5, !B ' 3 @
% ! PR e ) R s o\ 531 ( \ SEE MAP i)
3?5 X ' N ] R Sl AR o EEE S EE TR B 18042100 i
NJ° b 1 1 < [ 1 g X \ 0
SEE MAP N 1 i | H d ‘\i :I é | h ) \ ‘/h
16041914 |\ - ! e i ( & \ > 59116 1 . z
- N7 S S il ' 2] AR aREbEEE nhs - : &
N 13 3 13! ! af 2l ¥ o \ A \‘ =
2N ! ! i i ‘ & F i o y | 5204 AC.S. N Oy
F NN I | ! ! ( @ ! 2 - IS \ o
NE « . il ! 8 - ' i 2 & g :
APPROX K & ! h : lI o1 $10°2028'E :" ! 1 ! ’\ g
N ! 22 1 ', | I 727.28' 1 ! r\ PN o &
1/4 COR - - 8324 _ 4 1 o I 21 K 27 128 ¢ R=204800° {1} 1 ' . '/f' ] N © N z
X[==-=-=-= :_————________:L_-';“"'———3—”3__1! L__3m2 LIPS ) N an !' ! ! = h &8
The information in this package was gathered from sources deemed reliable, however Evans Elder Brown & Seubert makes no representation or warranty of the accuracy of the information. )

Any buyer or tenant considering a purchase or lease of this property should confirm any and all information relied upon in making the decision to purchase or lease prior to finalizing the transaction and bears the risk of all inaccuracies.
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For more property information,
please contact:

Jeff Elder

jeff@eebcre

Ashley Elder

ashley@eebcre.com

(541) 345-4860
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The information in this package was gathered from sources deemed reliable, however Evans Elder Brown & Seubert makes no representation or warranty of the accuracy of the information.
Any buyer or tenant considering a purchase or lease of this property should confirm any and all information relied upon in making the decision to purchase or lease prior to finalizing the transaction and bears the risk of all inaccuracies.
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(541) 345-4860

Initial Agency Disclosure

(OAR 863-015-215(4))

This pamphlet describes agency relationships and the duties and responsibilities of real estate licensees in Oregon. This pamphlet is informational only and neither the pampbhlet nor its delivery to you may be

construed to be evidence of intent to create an agency relationship.

Real Estate Agency Relationships

An “agency” relationship is a voluntary legal relationship in which a real estate licensee (the “agent”) agrees to act on
behalf of a buyer or a seller (the “client”) in a real estate transaction. Oregon law provides for three types of agency
relationships between real estate agents and their clients:

Seller’s Agent - Represents the seller only;
Buyer’s Agent - Represents the buyer only;

Disclosed Limited Agent - Represents both the buyer and seller, or multiple buyers who want to purchase the same
property. This can be done only with the written permission of both clients.

The actual agency relationships between the seller, buyer and their agents in a real estate transaction must be
acknowledged at the time an offer to purchase is made. Please read this pamphlet carefully before entering into an
agency relationship with a real estate agent.

Duties and Responsibilities of an Agent Who Represents Only the Seller or Only the Buyer

Under a written listing agreement to sell property, an agent represents only the seller unless the seller agrees in
writing to allow the agent to also represent the buyer. An agent who agrees to represent a buyer acts only as the
buyer’s agent unless the buyer agrees in writing to allow the agent to also represent the seller. An agent who
represents only the seller or only the buyer owes the following affirmative duties to their client, other parties and
their agents involved in a real estate transaction:

1. To exercise reasonable care and diligence;

2. To deal honestly and in good faith;

3. To present all written offers, notices and other communications in a timely manner whether or not the seller’s
property is subject to a contract for sale or the buyer is already a party to a contract to purchase;

4. To disclose material facts known by the agent and not apparent or readily ascertainable to a party;
5. To account in a timely manner for money and property received from or on behalf of the client;

6. To be loyal to their client by not taking action that is adverse or detrimental to the client’s interest in a
transaction;

7. Todisclose in a timely manner to the client any conflict of interest, existing or contemplated;

8. To advise the client to seek expert advice on matters related to the transactions that are beyond the agent’s
expertise;

9. To maintain confidential information from or about the client except under subpoena or court order, even
after termination of the agency relationship; and

10. When representing a seller, to make a continuous, good faith effort to find a buyer for the property, except
that a seller’s agent is not required to seek additional offers to purchase the property while the property is
subject to a contract for sale. When representing a buyer, to make a continuous, good faith effort to find
property for the buyer, except that a buyer’s agent is not required to seek additional properties for the buyer
while the buyer is subject to a contract for purchase or to show properties for which there is no written
agreement to pay compensation to the buyer’s agent.

None of these affirmative duties of an agent may be waived, except #10, which can only be waived by written
agreement between client and agent.

Under Oregon law, a seller’s agent may show properties owned by another seller to a prospective buyer and may list
competing properties for sale without breaching any affirmative duty to the seller. Similarly, a buyer’s agent may show
properties in which the buyer is interested to other prospective buyers without breaching any affirmative duty to the
buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent’s
expertise.

Duties and Responsibilities of an Agent Who Represents More than One Client in a Transaction

One agent may represent both the seller and the buyer in the same transaction, or multiple buyers who want to
purchase the same property only under a written “Disclosed Limited Agency” agreement, signed by the seller,
buyer(s) and their agent.

When different agents associated with the same real estate firm establish agency relationships with different

parties to the same transaction, only the principal broker (the broker who supervises the other agents) will act as a
Disclosed Limited Agent for both the buyer and seller. The other agents continue to represent only the party with whom
the agent already has an established agency relationship unless all parties agree otherwise in

writing. The supervising principal broker and the agents representing either the seller or the buyer have the

following duties to their clients:

1. To disclose a conflict of interest in writing to all parties;
2. To take no action that is adverse or detrimental to either party’s interest in the transaction; and
3. To obey the lawful instruction of both parties.

An agent acting under a Disclosed Limited Agency agreement has the same duties to the client as when
representing only a seller or only a buyer, except that the agent may not, without written permission, disclose any of
the following:

1. That the seller will accept a lower price or less favorable terms than the listing price or terms;
2. That the buyer will pay a greater price or more favorable terms than the offering price or terms; or

3. Intransactions involving one-to-four residential units only, information regarding the real property
transaction including, but not limited to, price, terms, financial qualifications or motivation to buy or sell.

No matter whom they represent, an agent must disclose information the agent knows or should know that failure
to disclose would constitute fraudulent misrepresentation. Unless agreed to in writing, an agent acting under a
Disclosed Limited Agency agreement has no duty to investigate matters that are outside the scope of the agent’s
expertise.

You are encouraged to discuss the above information with the agent delivering this pamphlet to you. If you intend for
that agent, or any other Oregon real estate agent, to represent you as a Seller’s Agent, Buyer’s Agent, or Disclosed
Limited Agent, you should have a specific discussion with him/her about the nature and scope of the agency relation-
ship. Whether you are a buyer or seller, you cannot make a licensee your agent without their knowledge and consent,
and an agent cannot make you their client without your knowledge and consent.

The information in this package was gathered from sources deemed reliable, however Evans Elder Brown & Seubert makes no representation or warranty of the accuracy of the information.
Any buyer or tenant considering a purchase or lease of this property should confirm any and all information relied upon in making the decision to purchase or lease prior to finalizing the transaction and bears the risk of all inaccuracies. 4



